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SAP Business One, version for SAP HANA

Leverages the power of SAP HANA in-memory computing to transform your business to
run smarter, faster, and simpler in a digital world.

Agile: Get real-time business information when you need it, so that you can clearly define and
focus on the right priorities.

insight-to-action capabilities. Take advantage of real-time apps for cash flow and other
processes to solve problems.

G)‘_"‘I_Jé) Insight: Leverage a single platform for analytics and transactions to get unprecedented

Efficiency: Empower employees with information search capabilities and interactive analysis
tools to help them become more productive and independent of IT staff.

Value: Maintain a simplified IT landscape with a solution priced for small businesses and
designed for scalability.
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Exclusive Capabilities in SAP Business One, version for SAP HANA*

User Experience Analytics
Web Client (including Analytics) Pervasive Analytics
Fiori-Style Cockpit Customer 360°
Enterprise Search Interactive Analysis
Analytical Portal Excel Reports
SAP Business One Sales Mobile Native App Sales Recommendation

SAP Business One Service Mobile Native App
Platform Extensibility

App Framework for Custom Development
Service Layer

Embedded Real-time Apps
Cash Flow Forecast
Advanced Available to Promise (ATP)
Intelligent Forecast
Delivery Schedule Management

Semantic Layer

* For a complete picture of SAP Business One, see this Introduction to SAP Business One
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https://help.sap.com/http.svc/rc/776407cb9fa24a149341faee1d9b60ac/latest/en-US/Introduction_to_SAP_Business_One.pdf

User

All screenshots are showing the new skin “Belize Deep” that is available as of release 10.0
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Web Client Built-in Analytics

OEC Computers UK

My Home  Sales Business Partners  Analytics  Useful Links  New Group

' _ _ * Sophisticated analytic charting
capabilities and content available

High Tech -90000
[ —

:’ 80 76.8 : Construction  154.95K . . .
i ET * Analysis to get insights to

v Sales Quotation
Sales

Purchase
Customers
Vendors
Inventory
Financials

Sales Drafts Docs in Approval Deliveries Returns AR Invoices AR Credit Memos Create Item Sales Quotations
Process

5 38 & 294 81 E 18

o v, &3 N ~ =$
C5min.ago  Open n C5min.ago  Open C5min.ago  Open Cs5min.ago  Open
Business Partners

Business Partners Create Business Activities Create Activity
Partner

NN NE NN

* Creation of multiple dashboard
screens using the Screen Designer

Analytics

Sales Analysis by Rows Chart Purchase Analysis Purchase Analysis Customer Balances |l Vendor Balances Inventory Status Inventory Transac- Financial Analysis
Last 12 Month's Sales by Rows Chart by Document Chart Chart Chart Chart tions Chart Chart

° s . | | | | | | * Adapting Filters gives flexibility to

il

configure different sets of data

Useful Links

SN o 3 Ll :\’rw o » See the Web Client User Guide for an

s A overview of all Web Client features

User Guide Road Map to SAP Business One
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https://help.sap.com/http.svc/rc/00e981cd5cb34e31993542e01fd5db85/latest/en-US/WebClient_UserGuide.pdf

Fiori-Style Cockpit

My Sales Orders Not Delivered Sales Process Top 5 Customers by Sales A... ® Personallzed Work Center to VleW,
= - search, organize, and perform

Sales

3 e o, your regular work

; i C40000

My Sales Orders Not Delivered [ ] - i i
a0 - . @ . s ® User-based Cockpit leveraging

- HTML5
Sales Order Delivery AR Invoice Incoming Customer

Top 5 Best-Selling ltems by S... Payments

- \ \ > Fiori-style

= o B N :
- le'l ‘ * Widgets can be selected from

Memo

Widget Gallery

0 500k 1M 1.5M 2M

- Revenue Versus Gross Profit for Last 6 Months My Recent Updates * S I m pI Ifl eS access to I nfO rm atl 0 n

s [ - Improves user experience

0 200k 400k 600k

2019-11
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Fiori-Style Cockpit
Cockpit Templates

Top 5 Vendors by Payables O...

Sales Process
V50000

(o}
E_{r, ... V21000

Sales A/R DP Invoice Dunning V70000
Wizard

V60000

* V22000

o —7 i ) 40k 60k
a° - B° - 3 - 82° @
Sales Order Delivery A/R Invoice Incoming Customer h’ Salect Templﬂes
Payments e :
v v Finance Public
—7 = -
= - Ell - Sales Public
Return AJR Credit Sales Reports
Purchase Public
Inventory Public

Update My Cockpit

Save As Template

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Predefined Cockpit templates for
finance, sales, purchase and
inventory

Creation of own Cockpit templates
Assign templates to user groups

Central template management and
assignment



Fiori-Style Cockpit
Widget Gallery

Widget Gallery

* Several predefined Widget types
available:

/ Dashboard Widgets
Al e v KPIl Widgets
Dashboard v~ Count Widget
Key Performance Indicator Top 5 Customers by Receiva... Top 5 Vendors by Payables Q... \/ Workbench W|dget
Business Oblect Gount v~ Common Function Widget
Workbench v Browser Widget
Browser v Messages and Alerts Widget
others v~ Recently Updated Widget

Revenue Versus Gross Profit ... Top 5 Purchased ltems by Pu...
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Fiori-Style Cockpit
Count Widget

Sales Process

= & 2

Sakes AR DF Invoice Dunming
Cuotation Wizard

L

Count Widget - Setup

@ > Ej Coda  5YS_Open SCP|  Mame |y Salee Orclers bct Dbl @
® | ¥ Csription
Sales Order Dalger By Seles Orcars ok Dedvaree] $ 4] Customer
Lirked Quary s

My Saims Qecers Mot Delvered

10001
= = '
e K
Returmn AR Credit Sales Reports anoool

Memo

P1000}

My Open AR Invoices My Recent Updates
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5 predefined Count Widgets
Sales Orders Not Delivered
Open A/R Invoices
Purchase Orders Not Received
Open A/P Invoices
Open Inventory Transfer Requests

Create new Count Widgets based
on user-defined queries

Count Widget counts query results

Click on result to get a detailed list
of your business insights based on
your query

Simple but powerful feature to get
insights of your business



Fiori-Style Cockpit
Workbench

Purchasing Process
Inventory Management Process
Financial Process

Sales Process

Open ltems List
@ Doc. Drafts Report
Price Report
Sales Last Prices Report
Quotation

E

Sales Order
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Inventory Status
Inv. in Whse Report

=

.

Delivery

=

. =

Return

=

AR DP Invoice

AR Invoice

i
Incoming
Payments

O
e 0
¥

Dunning
Wizard

®

Customer

5

Sales Repors

Widgets to cover most of the daily
operation

Process flow Widget to create and
manage documents for:

Sales

Purchasing

Inventory Management
Financials

Guides user through key business
processes

Provides easy access to related
functions

Instructions for implementation:
SAP Note

Clip
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https://launchpad.support.sap.com/#/notes/0002097429
https://www.youtube.com/watch?v=UctnRIiOyos&index=11&list=PLMdHXbewhZ2QLbiRRqc3aht79d6AdwTEL

Enterprise Search

Search Re: - 0O x

Layout B Record 1-10 of 133 resources View 10 20 40
L earch For "micro” | Sales Order X |» & Posting Date X
v
Se Sales Order - 1274 [T
Al Doc Number: 1255 Pos 2020-04-07 elivery Date: 2020-04-03 ate: 2020-04-07 0(Open) ] Access the ”IOSt relevant SAP
Total: 1050.000000 w Partial Delivery: Y Remarks:
Master Data (3) C30000 Microchips o 1. Judy Brown sloyee: Bill Levine - d - h f I
> Business Partner (1) fppiog Ty UpS Red Ovmer: Levine,Bill BUSI neSS One ata Wlt reesty e
> Contact (2) Sales Order
$, Sales Order - 1273 h
A/R Transaction (509) Doc Number: 1254 Date: 2020-04-07 2020-04-01 2020-04-07 Searc
> AJ/R Credit Memo (4) Total: 1050.000000 S Delivery: Y mark
> Sales A/R Invoice (126) Yoject _ Code: C300(')30” Microchips n: Judy Brown
pe: Ul Owner: Levine,Bi - . . .
> Sales A/R Reserve Invoice (2) 4 2 o L t b f t J t
S S s o ocate pusiness Information just as
S« Sales Order - 1272
@t e & roplaing you would do a search on the
i ) X s v Partial Delivery emarks : )
b Nu 4 B::wn ) je: C30000 1e: Microchips Contact Person: Judy Brown ale: ployee -
¥ ame v Shipping Type: UPS Red r: Levine,Bill t t
Microchips (133) Sales Order I n e rn e
> Rode o S Sales Order - 1271
A > 1252 2020-04-07 2020-03-24 2020-04-07 0O(Open)
: A Doc Number Pos! -04- -03- Docu -04- pen . .
Broamoue? o || 1o oo — b v oo * Enjoy a seamless user experience
e C30000 Microchips Judy Brown Bill Levine
E3 Delivery Date & Shipping Type: UPS Red wner: Levine,Bill
2006-01-25 - 2020-04-03 Sales Order
a
sd S Soles Oder - 1270 D Search templates
S(Closed) 111) Doc Number: 1251 Posting Date: 2020-04-07 2020-03-20 m 2 2020-04-07 0O(Open)
O(Open) (22) Total: 1050.000000 ks | Delivery: Y
£3 Document Date & t e: C30000 Microchips son: Judy Brown S Bill Levine .
2006-01-15 - 2020-04-07 Shipping Type: UPS Red Owner: Levine,Bill [ ] Fllt r n d t
v les Employee & Sales Order e O a’ e S
Bill Levine (133) So Sales Order - 1269
> Sales Quotation (112) Doc Number: 1250 Date; 2020-04-07 2020-03-18 Docume 2020-04-07 O(Open)
> Sales Return (1) I: 1050.000000 ks al Delivery: Y Pick and emark ner Ref. No.: @ Sort reSUItS
t C30000 Microchips Contact Judy Brown ployee: Bill Levine
Service (4) Shipg UPS Red >r: Levine,Bill
> Activity (1) Sales Order .
S Soes rder - 1266 * Configurable search scope
Doc Number: 1249 2020-04-07 2020-03-16 > 2020-04-07 O(Open)
Sales Opportunity (4) Total: 1050.000000 R al Delivery: Y marks Ref. No.
> Opportunity (4) Project B C30000 Microchips 1: Judy Brown Bill Levine
Shipping Type: UPS Red Owner: Levine,Bill
Banking (101) Sales Order
> Incoming Payment (101) Se Sales Order - 1267 I
123456789 . 4

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC 11



Analytical Portal

T

Al Reports

Purchasing

Customer Relationship Management

a

Inventory

B:] Inventory by Item Group per Warer

All Reports

Sales

Financials

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Ability to publish and share
documents:

Crystal Reports
MS Excel documents

Authorized reports are being
displayed

Documents can be scheduled and
sent via mail or downloaded in
different formats:

MS Excel — PDF, MS Excel or HTML
Crystal Reports — PDF

Documents can be run on different
devices

12



SAP Business One Sales Mobile Native App

ol =

= SAP Business One Sales o9
99+ p D
b ES
Activities Opportunities  Quotations Sales Orders
a o &
22k
Customers tems Deliveries Invoices
28. Feb 2020 (05) ©

09:00 © New sales items
09716 ' Microchips
Meeting

1200 © Quarterly planning
1295 56 Electronics
Meeting

13:30 0 Quarterly planning
13:45 | Mashina Corporation
Phone Call

15:00 © Info call
1515 1 Maxi-Teq
Meeting

16:30 0 Info call
Mashina Corporation
Note

29. Feb 2020 (00)

1. Mar 2020 (0 —

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Potential Amount of My Open My Sales Amount (with Tax)
Opportunities for Current Month

0 0

My Top 5 Customers by Sales Amount (with Tax)

My Best-Selling Items by Sales Amount (with Tax)

Motherboard BTX
3 1186
Rainl
Rainbe
k 31
0

Activities

North Bay,

rrrrr vincial Park Onawao C

Burlingt

KingstcmD

|arknam
Torontd
©

Lake
chener, 3

Ontarj
o . =
Hamilton (=]
oftamilte 7. hester

P Buffalo® NEW YORK
Albany®
La
Er Erie
» Eimira®
C(
Scranton Now H
kron

Yonkers §

Canton PENNSYLVANIA
Altoona oAllentown @Ne
O
Pittsburgh Reading® NEW. JERSE

28. Feb 2020 (03)

o New sales items
Start Time: 2020-02-28 09:00
1618 James St Fairport New York USA

o Quarterly planning
Start Time: 2020-02-28 12:00

67 Grant St Joronio.Qntarig Canada

Mobile solution, tailored for handling
sales activities, anywhere, anytime

Holistic CRM management drives
sales productivity

Insight to customers, deals,
predictability in sales operations.
Supported functions:
Managing activities
Check in location of sales activities
Customer data management
Viewing items
Managing sales documents
(opportunities, quotation, order)

Access data in real time, all changes
automatically updated in the SAP
Business One system

Respond directly and trigger processes

13



SAP Business One

15:12 oll T 0%

{ob SAP Business One Service 55

Tickets KPI
Status: All | Priority: All Y
Today (03) ©
10:30 AM 0 42427 Low

can not print red color
Platz der Verinten Nationen,

Berlin, Germany

01:00PM O 42428
printer display error message %

Gischiner Str., Berlin, Germany

03:00 PM © 42429
printer paper jams %

Bornholmer Str., Berlin, Germany
29. Feb 2020 (00)
1. Mar 2020 (00)
2. Mar 2020 (03) ©
09:30 AM © 42430
printer paper jams %
Boulevard Auguste Blanqui
France
02:00PM © 42431

USB device can not (S
be connected

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Service Mobile

15:04 al F

o3 SAP Business One Service 55

Tickets KPI

Monthly Closed Tickets Yearly In-Service Rate

.38 L2472~

My Top 5 Fixed Items

My Top 5 Visited Customers

Monthly Closed Tickets

Native App

Tickets

oLa Courne @ @8]
(V]

1t-Ouen- JAubervill
ur-Seine,
om D1 (N1 ]]
Bd Périphérique
Bd Ney Bd Macnonald ns

JPantin

Le Pré Saint’

Bl Gervais oLes Lil

@

- Q:
‘m' z
g Bagn

| 5 2
\ Paris i abiee - 3y G
2 i S g
PANTHEON g
“
g | “saint
2. Mar 2020 (02)
o 42431
Start Time: 2. Mar 2020 at 14:00
Rue de Rivoli, Paris, France
o 42432 Low
Start Time: 2. Mar 2020 at 16:00
Avenue Gamiiig DParis Erance,

Mobile solution to manage and fulfill
service activities, anywhere, anytime

Integrated scanner and maps
Personalized signature
Check in and check out

Access data and get insights about:
Customers
Service Calls and history
Resolutions
Attachments
Sales Orders

Access data in real time, all changes
automatically updated in the SAP
Business One system

Respond directly and trigger
processes
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Embedded
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Cash Flow Forecast

Cash Flow Forecast

» Configuration

Eim. 20 4.08.20
T /(\ /\s Jul A L N D Feb M
IpIIII\T/I’IIayIIIIII LLIQ\?”I"IIII:-IIIIIIIIlI‘quIII IlseIpIIIIIIHCIIIIIIlliwllIlllllefllllllPlanlllIllll?llllllllarllllll
M Incoming Amount Il Outgoing Amount 1 Net.
400,000.00
200,000.00
l/
0.00 'l .
-200,000.00 r T T T T T T T T T T T T T T T T T T T y v
cwi13 Cw15 cwi17 CW19 cwa1 cwz3 CwW25 cwa7 cw29 Cwa1 Cw33
Considered Business Objects
Obj. Type No. of Documents Opening Bal. Incoming Amount Outgoing Amount Certainty Level
A/R Invoices 4 GBP 405,792.90 GBP 291,146.26 GBP 0.00 4
A/R Credit Memos 0 GBP 0.00 GBP 0.00 GBP 0.00 4
Delivery 4 GBP 0.00 GBP 457,351.20 GBP 0.00 6
Returns 0 GBP 0.00 GBP 0.00 GBP 0.00 6
A/P Invoices 2 GBP -89,961.71 GBP 0.00 GBP 144,000.00 4
A/P Credit Memos 0 GBP 0.00 GBP 0.00 GBP 0.00 4
Goods Receipt PO 0 GBP 0.00 GBP 0.00 GBP 0.00 6
Goods Return n GBP 0.00 GBP 0.00 GBP 0.00/6
Export

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

* Gain a complete, accurate and
timely picture of your cash flow

* Include optionally open documents
like POs and sales orders in
calculations

* Assess probability of payment with
sophisticated calculations
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Advanced Available to Promise (ATP)

ATP Check — 0O x

Warehouses
Item ~ |/A00001 - 1.B. Officeprint 142¢ [] Warehouse Name

Alternative Items =+01 - General Warehouse a

equired Quanti [ | []| =02 - Backup Warehouse
Readred Quantly ["]/ =+04 - Consignment

Required Delivery Date | | [[]/ =+05 - Bin Warehouse
() Check Against Required Quantity
() Check Against Confirmed Quantity
Include Past Planned Receipts

Cumulative ATP Quantity 23

40

20

0_

10
" 08.0420  09.04.20  10.0420  11.0420 = 12.04.20  13.0420  14.0420 = 150420 160420  17.0420 = 18.04.20

8.04.
1020
LEh
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* Obtain real-time inventory
transparency

* Aggregate inventory on hand,
promised and desired dynamically

* Minimize costs by re-scheduling
sales orders

17



Intelligent Forecast

Forecasts

Forecast Code
Forecast Name

Forecast 2020
Forecast 2020

View

Start Date 01.04.20 End Date 31.12.20
Item No. = Item Description Warehouse = Jul. Aug.
1 = A0D0001 1.B. Officeprint 1420 = 01
Generate Intelligent Forecast
~ Configuration
Select Items By Item v
Item No. From A00001 | To | A000O1
Item Group All -
Calc. Method Automatic Selection v

Forecast Values ( Forecast Time Buckets: 9 Months

Item No. Warehouse Code 2020-04 2020-05
A00001 01 5 6
— Past Data Customized Data Forecast Data

90,9 <075 <075 <0z, <07,
70 Og 7o O 70

Save and Close

Forecast Period: 2020.04.01 -- 2020.12.31 )

2020-06
4

_ O

[+] T o [

x

Monthly x
Sep. Oct.
-0 x
Properties ‘ ‘
(@]

Sales History _) Sales Order ) Delivery (® A/R Invoice

2020-07 2020-08 2020-09 2020-10 2020-11 2020-12

8 4 2 5] 4 4
v

2, <, 2,
7: 7. 7
S0 % 60,

<. 76 < 75
o 0

Maximum History Time Buckets: 100 Current Calc. Method: AUTO (TESM) Change>>

<

<0; <0y, <0, <0;, <0y, <
7 %o, ) %o, %70 ogg?g\’ﬂv

Save As A Template Load Template

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Statistical forecast with built-in
models, incorporating trends and
seasonal factors

TESM (Triple Exponential Smoothing)

LRDTSA (Linear Regression with
Damped Trend and Seasonal Adjust)

SAP Business One automatically
selects the best algorithm

Hindcast to dynamically adjust
outlier and what-if scenarios

Forecast results can be used in
MRP wizard

18



Delivery Schedule Management

Delivery Schedule Management

Item

Sort By

A00001 - 1.B. Officeprint 142(

Delivery Date

Document

Sales Order
No0.1256 / Line0

2 Sales Order

- No0.1226 / Line2

3 Sales Order

= No.1226 [ Line0

a Sales Order

- No.1237 / Line0

5 Sales Order

= No.1239 / Line0

6 Sales Order

- No.1239 / Linel
[ Concel

~ | [] Ascending

Business Partner

C20000
Maxi-Teq

C20000
Maxi-Teq

C20000
Maxi-Teq

C23900
Parameter Technology

C20000
Maxi-Teq

C20000
Maxi-Teq

Qty (Inv. UoM)

35

Confirmed

o3
5 Delay

30

5

1

— 0O x

01 - General Warehouse — +

Inventory Status

Delivery Date

11.04.20

11.04.20

14.04.20
3 Days Delay

10.04.20

10.04.20

08.04.20

07.04.20

07.04.20

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Stay on top of your scheduled
deliveries, changing quantities on the fly

See scheduled delivery date and
quantity of:
Sales orders with positive quantity

A/R reserve invoices with positive
guantity

Inventory transfer requests

Production orders

Purchase orders with negative quantity
A/P reserve invoices with negative
quantity

Reallocate quantities of documents to
fulfill the quantity of the target document

Preview and confirm the outcome

19



Analytics
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Pervasive Analytics
Dashboards

Business Partner Master Data - 0O x M Analytics . .

Code Manual 30000 Customer Local Currency - o G est Setling ttems by Sales Amount (with Tax) | f2 E m b e d D as h b 0 ard sSin tran SaCtI on
Name Microchips # Account Balance = 29,556.94 - _ - 1 1

Foreign Name #  Deliveries = 2,159.90 : ScreenS OI’ |n COCkp't

Group Large Accounts *  Orders =3 14,210.66 E

Currency British Pound ~  Opportunities =3 3 g

Federal Tax ID GB566678935 Ganon £OS 30D

Enable front line employees to see
General Contact Persons =~ Addresses  Payment Terms = Payment Run = Accounting = Properties = Remarks = Attachments = eDocs 7 d ata n e e d e d to m ake b u S i n es S

Tel1 0113 6789 4739 Contact Person Judy Brown

W D 1o.2 : decisions — at the very moment it is

Unified Federal Tax ID

Fax 0113 6789 4738 Company Reg. No. (CRN) P d d
E-Mail info@microchips.co.uk Remarks P n e e e
Web Site www.microchips.co.uk )

Shipping Type UPS Red - Sales Employee Bill Levine -

Paseuord Reflect transactional activity as it

Factoring Indicator Hard Disk Seagate 4...

B Project S o Chamal coce - happens with real-time analysis
Industry - Technician =
Business Partner Type Company - Territory = ]

L English (UK) . . .
Personal Data Protection wneae o i P red ICt futu re be h aVI Or Wlth

Natural Person Status None HP Color Laser Jet 5 . e .

: forecasting capabilities

GLN b '

IBM Infoprint 1312

[7] Block Sending Marketing Content -
' Active From To Remarks P ]
=, /I;;avc::zd 0 200k 400k

| Open Amount |

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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Pervasive Analytics
KPIs

Pervasive Analytics

VS

Search Value Settings Filter and Parameter
Ao

KPI Designer

Composite KPI

> User-Defined Query
4 Calculation View Net Sales Revenue

> Administration

Set KPI Value
| - Purchasing
. sales &= Amount (LC) ) 4
| - Banking o sum ¥
> Customer Relationshi... unit | Currency v
> Financials From Data Source:
> Inventory Set KPI Goal
I > Sales Installment ; The target value for this month
@
i > Sales Item Lines 0.000000
Set KPI Trend

‘ U] Month-Over-Month Basis
= Interim
- Smaller Value is Better

L Minus Sign

The Total Net Sales Revenue Am:

Advanced Goal

Advanced Trend

v

Net Sales Revenue

. 12.82«

GBP

08.04.20

Status Displaying

Action (0)

Net Sales Revenue

GBP

. 72.82k

08.04.2

Stock Turnover

13.1.

|

Payables Overdue

“47.27k

|

Number of Open Deliveries

.38

|

My Sales Orders Not Delivered

4

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

My Sales Orders Not Delivered

Evaluate the status of business in
an easy-to-view way

Embedded in SAP Business One
Cockpit

Using SAP or partner pre-build
HANA models

22



Pervasive Analytics
Insight to Action

Action (4)

Display Dashboard in Sidebars |-+-|

Link to SAP Business One Windo... W

Ability to relate business actions to
Dashboards and KPlIs

Available Action types:

Open SAP Business One Window to
open forms, such as master data

Actions To Be Triggered

®/[z2] Open SAP Business One
Open Business Partner Master | Window

ﬂﬁ Trigger Enterprise Search

Trigger Enterprise Search

Eg Open Advanced Dashboard

Open Advanced Dashboard

Sales Dashboard
030000_
0400007
0200007

C70000

C80000

Open Business Partner Master Data

Trigger Enterprise Search

Open Advanced Dashboard

Action Name Open SAP Business One Window 1
Target SAP Business

One Window (Select) v
Data Binding

DDashboard Dimension

(Select)
Add a New Binding

;'§5Target SAP Business One

Window Field

v |2 (Select)

v

'

X Trigger Enterprise Search

Open Advanced Dashboard
(description of Advanced Dashboard
see next slide)

Link to SAP Business One Window,
to show Dashboard in sidebar

Drill down into business details

Translate insights into actions

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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Pervasive Analytics
Advanced Dashboards

File Edit View Data GoTo Modules Tools Window Help

=) adIF
I Pervasive Analytics
o) CEO Dashboard
Purchase Service

Net Sales Revenue Best-Selling Items by Sales Amount (with Tax)

J.B. Officeprint 1420

Canon EOS 30D

. 72.82k

PC Set 2

My Open A/R Invoices

PC Set1

I 6 Motherboard P4 Turbo

My Open A/R Invoices
0 400k 600k

© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

800k

& BHIALY (e 2

Revenue Versus Gross Profit for Last 6 Months

2020-02

Top 5 Customers by Sales Amount
30000
C40000
C20000
C70000

C60000

2020-04

* Ability to add a Dashboard which
contains various widgets to display
related data for pervasive
Dashboards or KPI widgets

* Add filters to break down the
displayed results

* Display critical data grouped on a
dedicated dashboard

* Quick access to related business
analysis and KPIs
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Customer 360°

Customer 360

Sales Order Fulfillment Receivables

Total Sales Amount (YTD) Gross Profit (YTD) Gross Profit Margin (YTD)

249.37.

W46

Top 5 Best-Selling Items by Sales Amount of This Yeg‘ =2 Number of Open Sales

Motherboard P4 Turbo (C00001) QUOtauons
Motherboard P4 Turbx us Chipset (
J int 1420 (Al 3 1
Quadcore P4 2.4 GhZ (C00003) o
Tower Case with Power supply (C00004)
0 10k 20k 30k 40k 50k 60k

Sales EE: Sales Manager

Default Address
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Number of Open Sales
Orders

.4

New advanced dashboard provides
a 360° customer view

Key facts on customer at a glance,
containing numerous KPIs and key
customer data

Accessed via Business Partner
Master Data
- You Can Also

Link the Customer 360° Advanced
Dashboard as an action to an
existing Dashboard for easy
access
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Interactive Analysis

Eile Edit V ) Go To s Wind elp OEC Computers UK | Jayson Butler

FReRRE S BHEEL

TS ' Helps users explore more
: : i information before making

i \IICHART T8 Dontx S e
SOML  NGEET  GLLAYDUT  TORMIAS  DATA MV VIR ANADM DB FOomwAY " a d . -
s R e ecisions
WA 24 , ' It :‘.‘.4.5.....4 ¥ oys ’::-A
yers g Caaiby .,,_ 23 o _ .. .

o . : Improves productivity by putting the

e o e e B (S T - 1 | of inf .

T W et Serieiget s user In control of iInformation

T 3 Maws Teq (200004 10000 133010 000 | + e s
4 Putameter Technalogy €350} 60000 220000 0010 460030 -
e e i e E= e Leverages familiar MS Excel pivot

Customer Relationship Mz 7 Mashins Corparatien |CAIO0 10000 330000 115005 455005 w0000 | O

8§ ADA Technologes [C500004 150000 220000 61000 1000 (S ) - .
D ) o e, tables to make analysis work quick
Irversory 11 Andreas Aduermann (L5001) W00 IHC0 M0 1AM e o) .
C— 12 Werser R (1903 osto IS0 1405 Jowes | N B oo o 0 and Slmple

100

b - i

1% saees wion Oppor e

1 #Opos Ovicortsity Slert Yo

5 o ] l L b 4 7 Oty Seates

2‘: < Oypyprrtunity Watun

21 " + 17 Opporneney type

-1: fy 1’9 / ‘\ :" \\ vy Tebts tatawrn o rin Lok

» $ £

Profitability Analysis ¥ mnss ¥ UGEND 3RS
Opportunity Win Rate Ana
Budget Analysis
Caost Center Analysis
Caost Accounting Versus F. AS EATGON NS

Financial Analysis

Inventory Transaction Doc

SESENRUL UL TBUENRUAL

Sheett | () vt Lnyous Updete
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Excel Reports

~ yout Designer..
4"\ |% Scheduled Report Overview
Pervasive Analytics

Excel Report and Interactive Analysis Designer

Preview rnal Crystal Reports File
d Form S

e v _ : Reporting tool based on MS Excel.

Utilizes SAP Business One
Semantic Layer (SAP HANA views)

Change Log
gcces; Loq‘ Top 5 Customers by Sales A...

:.:%ih?siness One Studio Suite o : .2. oo - aS d ata SO u rce "
G e o | Fully integrated with SAP Business

One.

Admex

Excel Report Designer tool

DataSourcePanel "X ]| Growpsnd sector delivered as MS Excel add-on.

Frofisbalty Aratpwa L&"M"D‘w‘;&ivﬂr Bwrtirarit Pirtnd Nase Harl Libirt Arscned (L) Dedda Prof [LC)

B Si— ———— o Leverage the power of MS Excel.

Enables better decision-making.

Excel Report and Interactive /

e e g e
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Sales Recommendation

Customer

Name

Contact Person
Customer Ref. No.

Customer

Name

Contact Person
Customer Ref. No.
BP Currency

Contents

Item/Service Type
# Item No.

PR=3200001]

2

Sales Employee
Owner

Remarks

= C30000
Microchips
= Judy Brown

= C23900 = No. Primary w1391
Parameter Technology = Status Open
=p Daniel Brown v Posting Date 09.04.20
Delivery Date
« GBP Document Date 09.04.20
Logistics Accounting Electronic Documents. Attachments
Item - Summary Type
= Item Descri... = Quant... No. of Packages Unit Price Disco... Tax ... Total (LC) (ea),
J.B. Officeprint 1¢ 1 15BP 300.00 00001 ¥ GBP 300.00
0.00 O1
Brad Thompson e Total Before Discount
— Discount %
Freight =
|1 Rounding
Tax
Total

= No. Hardware v 1218
= Status Open
- Posting Date 09.04.20

Valid Until

09.05.20

Copy From -

No Summary ¥

. = UoM... =

Manual

GBP 300.00

GBP 0.00
GBP 60.00
GBP 360.00
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ADDOO1

Calae D

Astinn

Recommendations for

AD0OD03

00009

AD0002

AD00O1

Co0011

A00002

AD0004

s Customer

ht Th

200.0068p £

[
b

150.00GBP

10.00GBP

100.00GBP

200.00GBP

14.00GBP

Item Also Bought

100.00GBP

250.00GBP

Product recommendations are displayed in
the sidebar of sales order and sales
guotation for a customer

Recommendations are based on
association rules generated from the buying
history of the given customer and similar
customers

"Recommendations for This
Customer" suggests products which might be
interesting for this customer in general

"Customer Who Bought This Item Also
Bought" recommends products based on
current items in the sales order / quotation

These recommendations can be utilized by
partners in their own add-ons or solutions,

e.g. aweb shop.

They are exposed as semantic layer views
in ar/case :

ltemRecommendationQuery
ltemAlsoRecommendedQuery
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App Framework for SAP Business One, version for SAP HANA

SAP Northwind on Gateway

- Customers

HJothanefson Personalize = Help | ©

OVERVIEW LEADS MARKETINFORMATION COMPETITORS TAR
Q -
o Customers Customer
- Customer ID Company Name Contact Name Company Name Du monde entier
LJ Contact Name Janine Labrune
CONSH Consolidated Holdings Elizabeth Brown
o= Contact Title Owner
= DRACD Drachenblut Delikatessen Sven Ottiied
Address 67, rue des Cinquante Otages
t“j DUMON Du monde entier Janine Labrune .
City Nantes
EASTC Eastern Connection Ann Devon Region
ERNSH Emst Handel Roland Mendel Postal Code 44000
5 Show More Country France
Orders & B .
P Map | Satelliite
Customer ID Order Number EmpioyeelD City Country | & % % e
Ru__Jibi o’ b %
DUMON 10311 00001 Nantes France [+ - ‘»ﬁ) = %
- 5% = H Jardin des
DUMON 10609 00007 Nantes France 1;(» . C plantes &
t t e Lot 0@ Nantes
DUMON 10683 00002 Nantes France 9% Narites &
DUMON 10890 00007 Nantes France 8 13?. Hotel kme -
% 8 o % p. = (5]
5 % ® ba 2 ch
CHIR % e )
1 Show More b”/,,”/ g}, 4 B o
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Empower SAP Business One ecosystem
to build easy to extend, lightweight, web-
based, analytical applications providing
business insights

Enrich traditional add-ons by web-based
analytical applications on the new light-
weight framework & embed them into add-
ons;

Leverage the built-in strengths of SAP
HANA and XS with integrated SAP
Business One services to develop apps in
a low cost of development on a lean stack
with big data processing; explorer new
businesses

Optimize the efficiency of business
processes

Run directly on SAP HANA appliance with
minimized TCO and excellent performance
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Service Layer
Extension API for consuming SAP Business One data and services

Equivalent Business Object coverage to DI API

._ SAP SAP HANA views can be queried to retrieve
Mobile y all necessary data at once
SBO Client

Built on core protocols such as HTTP
and oData

Implement server-side JavaScript
Browser extension hosted in Script Engine

Highly scalable (parallel-processing)

SAP Business One : : High availability (load balancin
Service Layer Script Engine 9 y ( 9)

Service Layer Controller
SAP HANA Views/ Models

Shveizal Tasls Value Proposition

{:} Cater customer needs of using mobile and
SAP HANA SERVER web apps

High volume to support new customer
© 2021 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC Seg ment and |nd ustrles 31



Semantic Layer

=
Yq Systems 2
4 [= Content (
£ public
P 3}3‘-‘ sap
p 8 be
I 3 express
p £ hana
I &? sho
4 3 sbodemoghb
I B adm A
b ap (
a 7 ar
4 f case
4 = Calculation Views (23)
13l AverageSellingPriceFact
13| AverageSellingPriceQuery
'l BackOrderStatusFact
3] BackOrderStatusQuery
3] CustomerAttritionRatePredictionQuery
'l CustomerOpenBalanceVSCreditLimitFact
'l CustomerOpenBalanceVSCreditlimitQuery
'l CustomerReceivableAgingFact
'3l CustomerReceivableAgingQuery
13 ItemAlsoRecommendedQuery
&l ItemRecommendationCuery
&l OnTimeDeliveryStatisticsFact
=l OnTimeDeliveryStatisticsCuery
=l SalesAnalysisByDocumentFact
=l SalesAnalysisByDocumentQuery
3] salesAnalysisFact
3] salesAnalysisQuery
3] salesOrderDeliveredOnTimeFact
=l SalesOrderDeliveredOnTimeCuery
'] SalesOrderFulfillmentCycleTimeFact
'] SalesOrderFulfillmentCycleTimeCQuery
'] SalesReturnStatisticsFact
17 salesReturnStatisticsQuery
I B} doc
I 3 bank
I B cam
- fin
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Predelivered content for reporting
and analytical purposes, ready-to-
use

Basis for adaptation and
enhancements

Facilitate and speed up
Implementation

Includes models for these areas:

ADM (administration)
AP (purchasing)

AR (sales)

CRM (opportunities)
Banking

Financials

Stock
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

The information contained herein may be changed without prior notice. Some software products marketed by SAP SE and its
distributors contain proprietary software components of other software vendors. National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional

warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE’s or its affiliated companies’ strategy and possible future developments, products, and/or platforms, directions, and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason
without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, and they
should not be relied upon in making purchasing decisions.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered
trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. All other product and service names
mentioned are the trademarks of their respective companies.

See www.sap.com/trademark for additional trademark information and notices.
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